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Director’s
Viewpoint

The Cart and

The Horse

fter all the public heat and debate of the last few months over the

pace of social development and related issues, the Governor’s
speech at the Chamber’s Annual Dinner for Committee Members was
both refreshing and timely. People (and organisations) had begun to
take sides, with a we and they flavour, in the sometimes rather incohe-
rent public debate over revaluations, rates, property taxes, rents, exter-
nal pressures for reform, child labour, housing, education, social securi-
ty benefits and so on. Allegations were flying about that the British
Government, under pressure from its left-wing, was calling for a faster
rate of social reform in Hong Kong. The so-called package of labour
legislation in process of enactment was another bone of contention
and seemed to give point to the argument about British Government
intervention, especially after the critical reports on Hong Kong’s social
situation which were published during 1976 in Britain.

The rates issue exploded into the local headlines (can a balloon
explode?) and convinced a great many people that the Government
had blown its top. An 80 per cent average increase (the subtle
difference between valuations and actual rates payable was lost in the
general confusion) was regarded with horror. Was the extra money
required for increases in Government salaries — or perhaps other
social reforms? In the full blast of public indignation, Ray Fry slipped
into neutral and waited for H.E. and F.S. to cool things a bit with
some clarification of Government intentions. The rumbling continues.

Then the UK film on child labour reached our shores and we all
took sides agam (on whether or not the film’s criticism was justified).

A Fine Sense of Timing

At the Chamber dinner and with a fine sense of timing, Sir Murray
set a good many fears at rest. His speech seemed to be intended to do
so by reiterating broad and basic Government policies towards econo-
mic and social development. For the businessman, his words were
reassuring in that it was made clear that economic development is very
much the key to social development, not the slave. Taxation, Sir
Murray said, will remain at a relatively low level in order to allow
sufficient profit margins to keep Hong Kong an attractive place for
business and for investment. An expansionary economic policy
allied to specific social targets (calculated as being within our means to
provide) should continue to induce overseas investment in Hong Kong
and also encourage re-investment by locally-based companies, which,
it is sometimes forgotten, are the nucleus of our business and industry.

The Governor gave an assurance that the pressure for social sector
improvements did not emanate from London. Indeed, although there
is undoubtedly great interest in Britain on our progress and although
the British has the constitutional responsibility to ensure adequate
overall progress, the initiative towards growth and change in social
development terms stems from the people of Hong Kong and the
direct responsibility of the Hong Kong Government to advance the
interests of the people. The Governor said, and this was a fundamental
statement of fact, “There is no evidence of any intention or attempt
(by Britain) to press HK into an alien or inappropriate mould.”

Sir Murray described the Hong Kong situation as it is likely to be in
1983 based on present planning and work in hand. It was an intriguing
picture of massive growth in virtually all social and economic fields.
The impression was one of sensible balance between the creation of
the means and the construction of the ends, of a hand-in-hand
approach to the development of our society. There will be much
support for the concept. There will also have to be a great deal of
coordination in its execution. And I have no doubt that there will be a
good deal of continuing public debate on the priorities.

Happy Chinese New Year to you all. ? : LQQQ [’d‘f
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Asia: room for growth
Here are just four of the ways
your company can profit from
The Hongkong Bank Group’s extensive knowledge
and experience in Asian markets

Unlike many intermnational
banks, The Hongkong Bank
Group’s origins lie in Asia.
For over 110 years, we have
been a prime mover behind
much of the financing of trade
and investment throughout
Asia and beyond. If you are
about to do business in Asia,
you need careful forethought,
a lot of initiative and all the
help you can find. Here are
four of the ways your
company can profit from the
accumulated knowledge,
understanding and resources
of The Hongkong Bank
Group.

1. All told, The Hongkong Bank Group has
more than 400 offices in 40 countries, of which
over 200 are in Asia alone. In fact our network of
branches covers more of Asia than any other
international bank. As a result, we can help you
with a full range of banking and financial services
in just one country or in all the major countries in
this region.

2. We have accumulated an unmatched
understanding of Asian markets. Information and
statistics are collected from each major branch
for the use of our clients.

You do not need to visit each country to
obtain business information, local facts or help with
government regulations. The total picture is
available through all major branches of
The Hongkong Bank Group.

THE HONGKON

Ship-building. Part of Asia’s strength.
We're helping it grow.

IG BANK GROUP

3. The people from The
Hongkong Bank Group in
every country can quickly in-
troduce you to the right people
in Asia. Agents, suppliers, fel-

{ low businessmen, government
| representatives, people in
technology and industry.
Contacts it might otherwise
take you years to establish.

4. With assets currently
totalling USS13 billion, The
Hongkong Bank Group is in a
strong position to organise the
kind of financial help you need
to do business in Asia. Short
or long term financing, export
finance, credit facilities, foreign exchange dealings,and
even our own intemationally-accepted Hong Kong
dollar traveller’s cheques; these can all be handled by
us. We can also help avoid delays that often occur
when dealing with local or correspondent banks
outside Asia — delays that sometimes can cost money.

These are just some of the areas where we can
help. For further information about The Hongkong
Bank Group’s expertise in Asia, please contact our
nearest office.

The Hongkong Bank Group includes The
Hongkong and Shanghai Banking Corporation;
Mercantile Bank Ltd; The British Bank of the
Middle East; Hongkong Finance Ltd; Wayfoong
Finance Ltd; Wardley Ltd; Wardley Canada Ltd,
Wardley Middle East Ltd; Wardley Gibbs Ltd;
Wardley Insurance Co Ltd; Wardley Investment

Serving Asia and the world

HEAD OFFICE: | Queen’s Road Central, Hong Kong
Offices in Australia, Brunei, People’s Republic of China, India, Indonesia, Japan, Macau, Malaysia, New Hebrides,
Philippines, Singapore, Solomon Islands, South Korea, Sri Lanka, Thailand
Also in Bahrain, Brazil, Canada, Djibouti, France, Germany, Guam. Jordan, Lebanon, Mauritius, Oman, Qatar, Saudi Arabia,
Switzerland, United Arab Emirates, United Kingdom and Channel Islands, United States and Yemen Arab Republic



Japan
Enigma and Opportunity

Coals to Newcastle? Not quite, but we sold about 1.7 million watches
and 1.5 million transistor radios to Japan in 1976. Japan is HK’s leading
supplier, its second largest source of industrial investment and its
number one source of tourist revenue. It is also our fourth largest
market. The value of Japan’s overall contribution to our economic
development is probably exceeded only by that of the US. But just how
important is HK to Japan? More important, perhaps, than many people
realise, as Michael Parker shows in this article.

e are Japan’s 13th largest market in the world and in

1975 accounted for 2.47 per cent of Japanese global
exports. For textiles we are its second largest market,
likewise for foodstuffs. This in itself is a significant achieve-
ment for a territory of only 400 square miles and 4% million
people. But of more startling significance is our contribution
to Japan’s balance of payments.

In 1975, for example, Japan’s net earnings from two-way
trade with Hong Kong amounted to US$1,133 million, (see
table on page 9) while in the same year Japan recorded an
overall balance of trade deficit of
US$2,110  million. The only
country to record a larger deficit in
its trade with Japan that year was
Liberia and since it is safe to
assume that a large part of Japan’s
US$2,585 million exports to Liberia
consisted of ships, at least some of
which must have been ordered by
HK-owned shipping companies
which register their vessels in :
Liberia, our actual trade deficit .
with Japan was probably consider-
ably larger.

In the first 11 months of last year our trade deficit with
Japan widened still further to reach US$1,227 million,
despite the fact that in percentage terms our exports to Japan
grew faster than our imports from Japan. During the same
period Japan recorded an overall balance of trade surplus of
US$1,152 million. Were it not for HK, therefore, a surplus of
$1,152 million would have been a deficit of US$75 million.

Little fuss is made in HK however about this huge
imbalance. Given Japan’s key role as a supplier of raw
materials, machinery, components and parts, iron and steel
and chemicals to HK industry, nobody expects our own
exports to Japan to approach the value of Japanese exports
to HK, particularly since there is little we can sell to Japan
that is not already manufactured there. But are there perhaps
grounds for believing that Hong Kong could be doing more
to promote its exports to Japan?

The Japanese Government is often accused of maintaining
a restrictive policy towards imports of consumer goods.
Undoubtedly Japan is a difficult market for HK exporters,
but at least part of the blame for our relatively poor

performance in Japan should probably be shared by our
exporters who, generally speaking, have tended to neglect
Japan and concentrate upon North America and the EEC.

On paper Japanese import policies do not look particu-
larly restrictive. There are no restrictions on textiles or
clothing, electronic goods, watches and clocks, hardware and
many other leading HK export items. Only seven products
are at present specifically excluded from the Japanese
Generalised Preference Scheme. They are travel goods;
leather footwear; artificial flowers; glass beads, imitation
pearls etc; articles of jewellery of
precious metal; imitation jewellery;
and toys.

The problem lies rather in what
have been termed ‘non-tariff
barriers’ — administrative obstacles
which lie in the path of the unsus-
pecting exporter. These are partly
the result of resistance by domestic
manufacturers to imports from
places like Hong Kong, particularly
by textile manufacturers whose in-
dustry used to account for a large
proportion of Japanese exports but
is now being undermined, Lancashire-style, by cheaper
foreign imports. And it is partly due to the unique and
complicated nature of the Japanese market.

This was explained to The Bulletin by the Director of the
Japan Trade Centre (JETRO) in HK, Mr. Mitsuo Kikuchi:

‘In Japan the old and the new co-exist. Although it is an
advanced industrial country, Japan’s methods of doing
business are still in many ways the traditional methods.
Decisions are arrived at on a collective basis and after long
discussion. It can take several weeks for a decision to be
reached. The foreign businessman who is not accustomed to
these methods will have no way of knowing whether there is
genuine interest in doing business with him, or whether the
answer is “No”. This can be very frustrating.

‘Another unique feature of the Japanese economy is the
complicated and old-fashioned distribution system involving
a large number of small-scale wholesalers. The exporter
cannot sell direct to Japanese department stores. If the store
buys direct it is liable to be boycotted by domestic manu-
facturers. It is sometimes possible to have direct contact with



Cameras, synonymous with Japan.

Japanese supermarkets, but this is less satisfactory.’

As a leading work on the subject comments*:

“The contribution of the general trading houses and the
wholesalers to Japan’s economic development has been most
significant, although this is a point not well understood by
many Americans and Europeans. Indeed it is difficult to say
that it is sufficiently comprehended even by many Japanese
businessmen.’

A typical distribution pattern in Japan might comprise at
least six different levels, from the producer to the primary
wholesaler, the secondary wholesaler and the tertiary whole-
saler, to the retailer and finally to the consumer. The
customer in the department store might end up paying up
to three times the manufacturing price for a product. Large
Japanese companies have offered to help foreign companies
market their goods in Japan. Sony, for example, placed full-
page advertisements in some European newspapers offering
assistance to exporters to sell to Japan. At the time Japan
was running up an embarrassingly large surplus in its trade
with the EEC.

A further problem encountered by HK exporters in Japan,
says Mr. Kikuchi, is our image. ‘Made in Hong Kong’ is not
yet regarded as a sign of sophisticated, good quality goods.
And on price alone we cannot compete with low-cost
producers like South Korea and Taiwan. Mr. Kikuchi believes
that HK should be doing a lot more to promote a quality
image in Japan and to convince the Japanese consumer that
HK-made goods are worth buying. One way to do this, he
suggests, would be to expand permanent trade representation
in Japan, currently limited to one TDC office in Tokyo.

The need to improve our image was also stressed by the
President of the Japanese Chamber of Commerce in Hong
Kong and Chairman of Mitsui & Co. (HK) Ltd., Mr. M.
Takahashi:

‘Hong Kong is facing a situation now rather similar to that
faced by Japan 10 to 15 years ago and HK’s image among
Japanese consumers is rather like the image which Japanese
products used to have in other countries. But I believe this is
changing. Ten years ago names like Toyota and Honda were

* How goods are distributed in Japan, by Yoshihiro Tajima.
6

virtually unknown. In 10 years time perhaps some HK
products will be in a similar position to Toyota and Honda
today!’

Japanese businessmen contacted by The Bulletin were
unanimous in their view that while making greater efforts to
sell to Japan, the long-term solution for Hong Kong must be
to follow Japan’s example and to diversify away from
industries like textiles where we are fighting a losing battle
against neighbouring territories. As HK’s industry undergoes
structural change it should become easier for us to grab a
larger share of the Japanese market.

Japanese capital and technology is itself contributing to
the upgrading of industrial skills and the broadening of HK’s
industrial base. At the end of October 1976 Japanese invest-
ment in HK industry amounted to $266.1 million and
accounted for 13.7 per cent of total overseas industrial
investment here. Japanese investment is concentrated in the
textiles, electronics and printing and publishing industries.

Japanese companies which participated in a survey on
factors inhibiting industrial investment overseas carried out
by MITI (Japan’s Ministry of International Trade and
Industry) listed the following complaints: political instabi-
lity, underdeveloped infrastructure, too many restrictions on
business, difficulties with finance and high labour costs.

On the face of it, HK should come out of such a survey
very well. Our labour costs are high by Asian standards, but
in other respects we should be a particularly attractive
proposition for Japanese companies interested in establishing
plants or entering into joint ventures overseas.

One problem, however, arises from the word ‘colony’.
This has unfortunate connotations in Japan, since a colony,
by definition, must be a temporary entity, particularly in this
day and age. This problem was encountered during HK’s first-
ever industrial investment promotion mission carried out by
the Chamber last October. The group were pleased to explain
to Japanese companies that HK is a ‘colony’ with a
difference.

Initial indications from follow-up discussions are that
several companies will establish manufacturing facilities in
HK. A second Chamber mission will visit Japan this Autumn
to spread the promotional net a little further.

The other area where Japan is making an important
contribution to the HK economy is tourism. Tourism is
second to textiles and garments as a money-spinning industry
in Hong Kong and in the first 10 months of last year more
than 28 per cent of the tourists arriving in HK were
Japanese. In 1975 about 382,740 Japanese tourists visited
Hong Kong, spending $719 million. In the first six months of




outheast Asia is vital to Japan both as a
Ssupplier and as a market. It accounts for some
one third of Japanese exports — compared with 20
per cent to the United States and 10 per cent to
the EEC — and nearly 20 per cent of its imports.
Japan’s trade with the region can be divided into
those countries which can supply raw materials
and those which cannot. Countries like Indonesia,
Malaysia, the Philippines, Australia and New Zea-
land ran up large surpluses in their trade with
Japan between 1973 and 75 on the strength of
booming commodity prices, while Thailand, Singa-
pore and Hong Kong registered large deficits.
Japan’s import surge in recent years has been
mainly in raw materials and this has not been of
much help to Hong Kong, whose manufactured
products are given a low priority by Japanese
importers.

In fact until comparatively recently our per-
formance in the Japanese market has been dis-
appointing. Japan increased its sales to Hong Kong
during each of the past five years except 1975,
when exports dropped by two per cent. On the
hand, HK’s sales to Japan decreased every year
except 1973, when they rose by a huge 122 per
cent, and last year, when they increased by 48
per cent. Between 1971 and 1976 HK’s imports
from Japan increased by HK$4,000 million while
exports to Japan rose by less than $1,000 million.
Japan has consistently sold to HK between six and
ten times as much as it has bought from us. Last
year the ratio was 6.43 to one in Japan’s favour.

In the first 11 months of last year our exports
to Japan were worth $1,306 million, of which 30
per cent consisted of clothing, 17 per cent of fish
and fish preparations and 11 per cent of miscellan-
eous manufactured articles (including toys and
dolls). Our fastest growing exports were textile

yarn and thread — up by 516 per cent, steel scrap
— up by 109 per cent, electrical machinery,

/ Japan/HK Trade Perspective

HONG KONG TRADE WITH JAPAN JANUARY —~ NOVEMBER 1976 (HK$M)
— =iy

’ % INCREASE OVER
VALUE 1975 (Jan.—Nov.)
Total Trade with Japan | 11,085.31 +37%
Imports from Japan 8,395.70 +33%
Domestic Exports to Japan 1,306.08 +48%
Re-exports to Japan 1,383.53 +53%
Total Exports 2,689.61 +50%
Balance of Trade ‘ 5,706.91 +27%
| (In Japan’s Favour)
i —
IMPORTS EXPORTS RE-EXPORTS
1 —I [
2o | ISR | R
i jon-Metallic Mineral
| 30% Glotiins 32% | Manufactures ‘
‘ \
Electrical Machinery, |
14% | poparatus, Appionces \
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10% f:;::':r‘"{:"f; Controlling Preparations 17.5% Coffee | |
|
Non-Electri Miscellaneous .
10% Mechinery 11% | Manufactured Articles B%| Animal, Vegerable &
. G| Textile Yarns, Fabrics
8% Iron & Steel & Made-Ups gop| Miscellaneous
Metal Ore & | Manufactured Articles
gog| Miscelianeous 6% Metal Scrap
* | Mentitsetured Artlclat Fresriest Wechidiny gog|  Texlle Yarns, Fabrics
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I e b b B
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23% 4% | Metal Manufactures | 31.6% Others
Siprs 3% Furniture
8% Others J l

apparatus and appliances — up by 110 per cent,
and watches — up by 103 per cent.

Re-exports to Japan in the first 11 months of
1976 were worth $1,384 million, up 53 per cent on
the same period of 1975. Japan is our largest
market for re-exports, the value of which in most
years exceeds that of domestic exports. Leading
re-export items are non-metallic mineral manu-
factures (especially diamonds), coffee, animal and
vegetable crude materials, miscellaneous manu-
factured items and textile yarn, fabrics and made-
ups.

1976 expenditure by Japanese tourists amounted to $442
million, up 21 per cent over the same period of 1975.

The Hong Kong Tourist Association maintains an office in
Tokyo and a major part of the TA’s promotional work is
carried out in Japan. According to the Chairman of the
Chamber’s Japan, Taiwan and Korea Area Committee, Mr.
Okuzumi, HK will continue to be attractive to Japanese
tourists as long as it remains a good shopping centre and can
continue to offer excellent Chinese food. There should
certainly be no worries on the latter account!

Being so heavily dependent on imported oil, Japan was
very severely hit by the oil crisis of 1973. That it was able
not only to survive the oil crisis without permanent damage,
but to take full advantage of the upturn of world trade which
began in 1975 is remarkable. Even during the recession
unemployment in Japan did not rise above 2.5 per cent. In

As long as the food’s good, they’ll keep coming.
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Y our Assurance of

Satisjactory
Travel Arrangements...

Economical and
Reliable

With us you will have the satisfaction of knowing that your arrangements have been
properly and effectively planned, so that you can depart on your journey with
CONFIDENCE. Each one of our Travel Consultants has years of experience in handling
both complicated and simple itineries. Because of this the arrangements we offer are
ECONOMICAL and RELIABLE ... WE WILL GIVE YOU THE BEST FARES TO SUIT
YOUR PARTICULAR JOURNEY. And what's more, THE FRIENDLY EFFICIENT
SERVICE that goes with all our arrangements could only be obtained from a team of
consultants like ours that have worked together in harmony for many years.

We provide the following services:

* Air — Sea — Rail — Road reservations.

* Hotel — Motel — Bungalow reservations.
* Tour — Cruise reservations.

* Self drive and chauffer driven car hire.

* Travel Insurance and Travellers Cheques.
* Assistance with the obtaining of visas.

* Transportation to the Airport.

* Personalised service and advice.

Call at our office or simply telephone us and speak to one of our Travel
Consultants. .. Amy Wu, Dorothy Ho, Julie Wong or Sena Arthur.

for
HOME LEAVE — BUSINESS TRAVEL — PRIVATE TRAVEL — HOLIDAY TRAVEL
TICKETS & VOUCHERS DELIVERED TO YOUR OFFICE OR HOME
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Suite 823, Star House, Kowloon
Tel: 3-694108 (3 lines)
Cable: TRALOVE; Telex: 84994 LOVE HX

OPEN WEEKDAYS AND SATURDAYS TO 5.30 PM.




fiscal 1974 Japan’s GNP declined in real terms by 0.4 per
cent. The following year it grew by 3.4 per cent and last year
GNP is estimated to have increased by between 5.4 and 7.1
per cent. However, this growth was fuelled largely by
booming exports and there has been little recovery in
domestic consumer expenditure or private capital invest-
ment.

Towards the end of 1976 imports began to increase faster
than exports and the GNP growth rate slowed from 3.2 per
cent in the first quarter to 1.3 per cent in the second quarter
and only 0.3 per cent in the third quarter. Nevertheless,
Japan’s growth rate in 1976 looks very respectable in
comparison with most other developed countries.

Forecasts for 1977 also point to a higher growth rate than
the other major industrial powers. The recent Japanese
budget provided for a growth rate of 6.7 per cent for the
fiscal year commencing in April. Other recent estimates
range from 6.1 to 9.4 per cent.

The Deputy President of the Bank of Tokyo, Yusuke
Kashiwagi, visited HK last month and gave a talk to members
of the Chamber’s Japan, Taiwan and Korea Area Committee
on prospects for the Japanese economy in 1977. He pointed
out that Prime Minister Fukuda has termed 1977 ‘the year of
the economy’. This, he said, is in sharp contrast to the
previous government which placed more emphasis on political
aspects and was believed by Japanese business circles to be
unsympathetic to the economic problems of the country.
However, he said, while stimulating the economy, the new
administration would have to be careful not to rekindle
inflation.

Looking a little further ahead, Mr. Kashiwagi believed
that the Japanese economy is now in a transition period
from the super-growth of the past to a more steady rate of
growth. The five-year plan announced by the Japanese
government last May forecast an average growth rate of 6%
per cent for the period 1976—80, compared with an average
11.6 per cent for the period 1965—70. The Bank of Tokyo’s
own long-range forecast was for an average 5—6 per cent
growth rate for the 10 year period 1975—85.

Answering persistent criticisms that Japan has manipu-
lated the yen exchange rate in order to expand its exports,
Mr. Kashiwagi said that the sharp increase in exports during

JAPANESE EXTERNAL TRADE, SELECTED COUNTRIES 1975
(1,000 US Dollars)

EXPORTS IMPORTS
COUNTRY Percentage Percentage

Value | piccibution| VAU | Dictribution
United States 11,148,605 20.00 11,608,066 20.06
Liberia 2,585,289 4.64 16,430 0.03
China (PRC) 2,258,577 4.05 1,531,076 2.65
Republic of Korea 2,247,423 4.03 1,307,999 2.26
Iran 1,854,296 3.33 4,977,849 8.60
Indonesia 1,849,801 3.32 3,430,263 5.93
Taiwan 1,821,669 3.27 811,587 1.40
Australia 1,738,945 3.15 4,156,103 7.18
Germany (FRG) 1,660,736 2.98 1,139,003 1.97
USSR 1,626,200 2.92 1,169,618 2.02
Singapore 1,523,711 2.73 | 398,958 0.69
United Kingdom 1,473,179 2.64 | 810,465 1.40
Hong Kong 1,378,155 2.47 245,481 | 0.42
Saudi Arabia 1,350,780 2.42 ’ 6,135,130 i 10.60
Canada 1,150837 2.06 ‘ 2,498,807 4.32
Panama 1,113,992 2.00 | 35,451 ’ 0.06 |
Philippines 1,026,211 1.84 1,121,029 1.94
Thailand 958,700 1.72 } 723,729 1.25
Brazil 927,128 1.66 883,172 1.53
South Africa 871,850 1.56 | 868,202 1.50 |
GRAND TOTAL , 55,752,805 J l 57,863,088 ‘ 1

SOURCE: Japanese Ministry of Finance.

1976 was the result of an expansion of demand in the
importing countries as their economies recovered, while
domestic demand in Japan could not match the expansion of
external demand. He believed that the situation would be
reversed in 1977 and that imports would expand faster than
exports. Japan’s balance of payments in 1977 would, there-
fore, be close to equilibrium.

‘Certainly, we are well aware that it is the responsibility
of Japan to equilibrate her international balance of payments
by increasing imports through domestic demand expansion
and at the same time to contribute towards the further
enhancement of the world economy, particularly the Asian
economy’. he said.

The performance of the Japanese economy is a major
influence upon the economies of other Asian territories,
Hong Kong included. This influence is likely to increase
rather than lessen in the years to come. While there is little
doubt that Japan will continue to account for a substantial
proportion of HK’s imports, the large increase in our exports
to Japan in 1976, together with the continued improvement
in the quality of our products should encourage local
exporters to take the view that, despite the difficulties
involved, the Japanese market is one worthy of their closer
attention.

Unemployment, even during the recession, did not rise above
2.5 per cent,



Meet the Chamber’s Girl
from Hollywood

Diane Freis, a bright young designer with some revolutionary
ideas about clothes, is the Chamber’s candidate in the RTW
Young Designers Competition. She explains some of her
ideas to Harry Garlick.

f you are going to make it in the

trendy, hot-house, sometimes unreal
world of high fashion, it probably helps
to be born in Paris. But if you can’t
claim Paris as your home-town,
Hollywood seems a pretty apt alterna-
tive.

Diane Freis, the Chamber’s protege
for the forthcoming RTW Festival
Young Designers Competition, didn’t
find out until comparatively late in life
that she was born in Hollywood. “I
knew I was born in the famous Cedars
of Lebanon hospital in Los Angeles.
One day I said to my mother “Where
exactly is Cedars of Lebanon?”’ And
she replied “Hollywood”.

“Well, 'm not really sure I liked
that. It sounds as bad as being born in
Las Vegas.”

Diane is a vivacious, talented, idea-
spinning young American who has
jumped on the roller-coaster of free-
lance design as a career. Being a free-
lance, she could not hope for the
support of any of HK’s established
fashion houses at the RTW, so the
TDC introduced her to the Chamber.

“l haven’t had the opportunity
before to be in a show of this calibre.
Last year, I just sat speechless at the
Festival, watching this beautifully
choreographed show, the music, the
girls. The atmosphere was just specta-
cular.”

There is no doubting Diane’s
enthusiasm for the forthcoming com-
petition, and she has even given up
several lucrative commissions in order
to concentrate on her designs for the
show.

And the Chamber looks as though it
should come out of the competition
having got full value for its money. At
a preview of her designs, even the
Chamber’s Director, who admits to
being somewhat lost in the world of
high fashion, was impressed.
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Diane commenced in fashion by
one of those chance opportunities.
“I graduated from UCLA in fine arts,
but at that stage I wasn’t particularly
interested in things like fabrics and
textile design. Then this friend of
mine, who designed clothes, asked me
why I didn’t try it. So I did, just for
fun almost, and had immediate success
when [ tried selling my designs to the
boutiques in the Los Angeles area.
That started me off financially, gave
me some capital.”

Again, it was a friend’s casual sug-
gestion that brought Diane to HK. The
friend imported HK garments and
pointed out to Diane that HK was a
place where many new and exciting
fabrics could be obtained and made-up

reasonably economically. She crossed
the Pacific to find out for herself, and
has been here ever since.

“I have tried to leave HK several
times and it just seems that there’s
one thing after another that keeps me
caught, like a fly in a web.

“HK for me has a mystique in that
it is still the land of opportunity. You
can originate ideas here, you can have
a business, and you’re not hexed with
taxes. It’s a place where you can realise
some of your dreams.” The realisation
of dreams, or — as she sometimes puts
it — “phantasies”, is one of the things
that appeals to Diane as a designer.

Clothes, she says, are not just mate-
rial possessions. “I don’t design some-
thing just because it’s functional or
because the fabric’s pretty. I like the
idea of phantasy. I think a lot of peop-
le phantasise, and what’s really beauti-
ful about designing clothes is that I can
work their feelings into the dresses.

“I think that’s what Paris is doing
now, the Yves St. Laurent fall ’76
collection, for instance. I don’t know
how practical the clothes are, but
there’s a lot of conceptual thinking
going on, that puts fashion on a diffe-
rent plane. I like the daring that Yves
St. Laurent put into his work and I
had anticipated something like that
coming in about now.

What rewards Diane as a designer
is adding a new aspect to a person’s
personality — allowing them to discover
something new about themselves, and
their emotions.

“It’s like acting. You go on a stage
and suddenly find you can be someone
else, a new person. You can do that
with clothes. You can explore different
parts of your personality.

“For the average working person,
day wear has got to have an emphasis
on practicality. That’s why evening
wear is a lot more fun. Evening is the



time when you really can dress and
feel as you like.”

Diane has deliberately experiment-
ed with a wayout approach in some
of her designs, just to see what sort
of reaction she gets. One idea that
occurred to her was dresses for men.

“I hate the idea of stereotypes in
people. There’s no reason why a man
should not be able to express feeling,
just as there’s no reason why a woman
should not be logical and rational, I
wondered if the idea of a dress for a
man might help him to discover new
things about himself — and about
women.”

The Bulletin tried the idea of a
dress for men on the Director of the
Chamber. He was highly sceptical des-
pite our reminding him that his own
national dress was based on this very
concept! Diane admits that a lot of her
ideas, like the dress for men, are fun
ideas — ideas that justify themselves,
as it were, rather than designs to meet
a particular occasion.

But this also calls for a lot of
thought before putting crayon to
paper. All her designs, she claims, are
based on concepts. And inspiration
comes from varied sources. Two of
Diane’s most recent experiments are

Diane believes in using thousands of
yards of material so when the model
does a twirl ‘hurricanes fly’.
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Diane, committed to an individual approach to clothing.

what she calls her Jazz and her Erotic
collection.

Committed as she is to an individual
approach to clothing, it is not surpris-
ing that the denim vogue of the last
few years inspires little enthusiasm in
her.

“It was unique for a few years. And
it was good as a business concept,
because it was easy to cater for the
public. But it was taken to extremes.
We all like to think that we’re some-
thing unique, something individual,
something worthy of love and attention
and affection, and a uniform — and
that is what blue jeans became, a
uniform — it just kills you as an
individual.”

What of the future?

“Well, I'd like to go to Paris, I
really would. But apart from that, I
don’t know.

“Money? Well, if it happened, great,
but it’s not the end of the rainbow.
I much prefer to have a good environ-
ment around me and the right people
and the security of doing what I like to
do.

“Wherever I can design and I can
have the sort of lifestyle I can
contribute to, and receive from as well,
that’s where I want to be. And HK
right now seems to be the place.”
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Documentary Credits
A Layman’s (?) Guide

More than 1,600 members of the local trading community last month
attended a talk given by Mr. Bernard Wheble, CBE, Chairman of the
ICC Commission on Banking Technique and Practice, on documentary
credits and the problems arising therefrom. The following is the first
part of an edited version of Mr. Wheble’s talk. (The Articles referred to
are those of the ‘Uniform Customs and Practice for Documentary
Credits (1974 Revision)’ published by the International Chamber of
Commerce, copies of which are available from this Chamber or from
Overseas Containers Limited, who sponsored Mr. Wheble’s visit. )

Myr. Bernard Wheble

he basic problem with documen-

tary credits arises out of the
nature of the documentary credit it-
self. Article 8(a) says In documentary
credit operations all parties concerned
deal in documents and not in goods.
And it is this question of documents
rather than goods which gives rise to
problems because, on the buyer’s side,
he sometimes forgets that the purpose
of the documentary credit is to pay
for the goods he has contracted to buy
— which goods will be represented for
payment purposes by documents and
he tries to make the documentary
credit police the transaction instead of
pay for it.

On the seller’s side, there is pleasure
in having a bank undertaking of pay-
ment to replace the ordinary under-
taking of a buyer. But that means that
he has got to take into consideration
the precise nature of the bank under-
taking. Therefore Articles 2 and 3 in
Uniform Customs stress the essential
differences between the three possible
types of Letter of Credit and therefore

the three possible types of bank under-
takings.
Revocable Credit (Article 2)

The undertaking by the bank may
be amended or cancelled at any
moment without prior notice to the
beneficiary, which means that a Letter
of Credit is not very useful from a
seller’s point of view. It is occasionally
used by a buyer who is commencing
operations with a new seller and who
wants to be able to safeguard himself
if the first shipment proves to be
unsatisfactory, by cancelling the revo-
cable credit and preventing further
shipments.

Irrevocable Credit (Article 3a)

Turn now to Article 3 paragraph (a)
and also the first sentence of para-
graph (c) you will find that in the case
of an irrevocable credit it is a definite
undertaking of the issuing bank to do
certain things to pay or to ensure pay-
ment or to accept drafts or to pur-
chase and negotiate drafts, according
to the way the credit is worded. But
the unfortunate part as shown in para-
graph (c) is that such undertakings can
neither be amended nor cancelled
without the agreement of all parties
thereto. So the irrevocable credit from
the point of view of the seller is a
much more satisfactory bank under-
taking,

Confirmed Irrevocable Credit
(Article 3b)

Towards the end of the first part of
paragraph (b) of Article 3 you will find
that when an irrevocable credit is con-
firmed at the request of the issuing
bank it constitutes two undertakings
because it also constitutes the under-
taking of the confirming bank in
addition to the undertaking of the
issuing bank. And neither of those
two undertakings can be amended or
cancelled without the agreement of all

parties — which is quite important and
for that reason I would stress that an
issuing bank can issue an irrevocable
credit but it cannot issue an irrevo-
cable and confirmed credit. The con-
firmation must come from .a third
bank. I emphasise that because just
before I left England I had a com-
plaint made to me about a bank —
unfortunately in the Far East, though
not in Hong Kong — which was calling
its credit ‘confirmed and irrevocable’.
That is completely misleading when it
is the issuing bank which says it. It is
irrevocable on the part of the issuing
bank and it has a separate confirma-
tion by the third bank which confirms
it. I do urge the banks to watch the
question of accurate terminology.

I have said that the seller likes the
bank undertaking but a lot of the
problems arise because he does not
appreciate the precise nature of that
undertaking. If you look at the first
sentence of Article 3 paragraph (a) the
words which I deliberately refrained
from quoting when I referred to the
undertaking, you will see that it goes
on: An irrevocable credit constitutes a
definite undertaking of the issuing
bank, provided that the terms and
conditions of the credit are complied
with. And these terms and condi-
tions are of extreme importance be-
cause, although it is a very useful
instrument for ensuring payment, it is
a highly sophisticated banking instru-
ment and, as a consequence, as SO
often happens with sophistication, it is
a little inflexible.

If you look at page 3 of my paper,
towards the middie you will see that I
illustrate the rigidity of the documen-
tary credit, which to a large extent
accounts for many other problems
which arise, by reference to an actual
legal decision associated with the Far
East (though not in Hong Kong) where
a Singapore case was referred to the
highest court in the UK — the Judicial
Committee of the Privy Council — and
where Lord Diplock quoted from an
earlier decision given in 1949, a deci-
sion which is quoted in courts all over
the world and which is accepted as
stating precisely what the position is
under documentary credits.

I would like you to look at the last
three lines of that extract from the
judgment. It is talking about the posi-
tion of the bank. It says ‘If it (i.e. the
bank) does as it is told, it is safe; if the
bank declines to do anything else, it is
safe; if the bank departs from the
conditions laid down, it acts at its own

Continued on Page 17
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Shatin and Tai Po

Last month’s Bulletin featured two
of Hong Kong’s new. towns at Tsuen
Wan and Tuen Mun. This month we
take a look at Shatin and at progress
on the Taipo Industrial Estate.

Shatin

Tradition has it that the rice grown
in the Shatin valley was sent up to
Peking to fill the Imperial rice bowl.
This legend, plus a number of tourist
attractions such as the Amah Rock
and the Temple of Ten Thousand
Buddhas, was the area’s main claim
to fame. Today rice is no longer
cultivated in Shatin valley. Instead
it is choc-a-bloc with small vegetable
and flower patches, tin and wooden
shacks housing pigs, poultry and people,
and dirty little factories (most of them
illegal) belching smoke. The present
population of the valley is around
30,000. By 1985 this will have grown
to more than half a million. Shatin
New Town will be a self-contained
community with accommodation and
employment plus all necessary services
and facilities in a convenient and
attractive environment.

The new town is being built mostly
on land reclaimed from Shatin Hoi
(Tidal Cove) and along the natural
valleys of the Shing Mun River, which
will run through the town centre. The
town centre will be built around a
public transport complex incorporating
a redeveloped railway station and a
central bus terminus.

Land in the new town will, where
practicable, be zoned for industrial,
residential, commercial, government
and community uses. High population
density housing areas will be located
along the central floor of the valley,
while lower density housing will be
mostly located on elevated ground
around the edge of the new town.
Offensive industries will be located
outside the town boundary.

Some 60 per cent of the population
of the new town will live in 11
public housing estates, which will
accommodate about 300,000 people.
The first of these, Lek Yuen Estate,
was completed early last year. This
provides accommodation for 23,000.
Adjoining it is Wo Che Estate, which
will house 34,000 and is due for
completion in early 1979. Nine more
estates of various sizes are planned
over the next 10 years. Other areas
have been assigned for private housing
developments to house a further
200,000 people.
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The first of the new town’s planned
industrial districts is being developed
at Fo Tan, where China Resources
Co. is building a $3 million oil storage
depot on 90,000 square feet of land
near the railway track. A further
35,000 square feet has been reserved
as the site for two railway sidings
which will allow oil from China to be
off-loaded immediately beside the new
depot. Like all industrial areas in
Shatin, Fo Tan will, when completed,
have all necessary facilities, such as
water, electricity, sewerage and
drainage. Other industrial areas will
be located at Siu Lek Yuen and Pak
Shek.

The new town will provide a wide
choice of local employment — com-
mercial, retail, professional and admin-
istration, as well as some manufacturing.
And there will be no shortage of
services and social facilities, with its
new race course (the first meeting is
scheduled for October next year), a
sports stadium to seat 28,000, play-
grounds and open spaces, Swimming
pools, a teaching hospital and private
hospital, a techmical institute, a
teacher’s training college and various
tourist establishments.

Taipo and Taipo Industrial Estate

Reclamation and site formation of
the first stage of the Taipo Industrial
Estate has proceeded steadily since
late 1975 and the first sites, totalling
between five and 10 acres, should be
ready for occupation by April. The
estate, which is located at Ting Kok
Road, just outside Taipo, is specifically
designed to cater for heavier, land-
intensive industries which cannot be
located in high-rise buildings. The
Industrial Estates Provisional Authority,
established last April to plan and
manage the estate, will soon be replaced
by a permanent Industrial ESstates
Corporation, and plans are proceeding
for the extension of the Taipo Estate
and the construction of further estates
at Yuen Long and in. other parts of

the New Territories.
Although not a ‘new town’ as such,

Taipo has grown considerably in recent
years and the proximity of the indus-
trial estate will give added impetus to
the town’s development, Construction
work will commence shortly on a
public housing estate to house 30,000
people. This together with existing
private development in Taipo, will
ensure the availability of labour for
the factories on the new estate.

(1) Lek Yu
(2) Aerial
(3) The fird
(4) The I
(5) Part of
(6) China i
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and Wo Che are the first of a series of public housing estates which will eventually accommodate 300,000 in Shatin.
‘clamation for Shatin New Town and the new RHKJC race-course.

h the Taipo Industrial Estate will be ready for occupation by April.

State will provide added impetus to the development of Taipo.

ith the Industrial Estate in the distance.

s Company is building a $3 million oil storage depot at Fo Tan, near Shatin.



= Cognarc

FINE cpuampagnNg VIE
AR Cocxnae orAaRDb

- :
({/';f?:ffrzx/ tf';' /




Documentary Credits — Continued

risk’. And that emphasises the import-
ance of the conditions of the credit
and the documents called for by the
credit which is what the bank is told
to observe. For which reason it be-
comes important to note who is entitl-
ed to establish these conditions; who
is entitled to state what documents
are required; and what is the result of
that right so to do. And here I refer
you to page 5 of my paper where I
give eight examples of wordings in
Uniform Customs and Practice which
establish clearly that it is the buyer,
the applicant for the credit, who has
the right to say what documents he
wants and what should be the condi-
tions of the credit.

You can see it also in ‘General
Provisions and Definitions’ paragraph
(b) which defines documentary credit
and which refers to a documentary
credit as something where a bank
acting at the request and in accordance
with the instructions of a customer, is
to do certain things — make payment
or authorise payment, or accept drafts
or authorise acceptance of drafts,
against stipulated documents provided
the terms and conditions of the credit
are complied with.

Applicant decides what to say

And in these examples I have given
with the relative article number
quoted, so that you can check my
references at your leisure, I show how
the Uniform Customs themselves stress
that in the first place it is the appli-
cant for the credit who has the right to
decide what the credit shall say in the
way of conditions and what it shall
require in the way of documents. That
is important. But in documentary cre-
dits, as I think in life itself, a right
usually also imposes an obligation, and
in the next paragraph on page 5 of my
paper I stress that as a consequence of
this right to give instructions there is
an obligation on the buyer to give

WA} DML S AL

Over 1,600 people attended the two
sessions.

complete and precise instructions.
(And in passing may I say that if every
buyer were to do that, banks would be
out of business because they would

" have no problems to worry me with

and lawyers would be out of business
because they would have no banking
problems submitted to them!)

The Banker’s Bible

That means to say that the function
of Uniform Customs and Practice for
documentary credits is a little less sign-
ificant than some people seem to
think. I often have it said to me ‘Ah!
But the Uniform Customs is the
banker’s bible’. So it is — to a limited
extent. It is, as I have shown in the
next paragraph of my paper, where |
have explained that the function of
Uniform Customs and Practice for
documentary credits in any particular
credit may therefore be said to be to
fill in the missing details or to clarify
details regarding documents and terms
and conditions on the basis of current
practice. And that is the real function
of Uniform Customs.

For this reason I want to stress first
of all the importance of the buyer
being really careful in his instructions.
If you look at ‘General Provisions and
Definitions’ paragraph (d) you will see
that it is a requirement of Uniform
Customs that the credit instructions
and the credits themselves must be
complete and precise. The wording is
must be. The practice is they some-
times are. It is not quite the same
thing. And for that reason I do want
to emphasise the importance of the
instruction being accurate, even in
small detail. I have had several cases
reported recently where documents
have been refused because of minor
differences in names and the spelling
of names, or the failure to include, for
example, the words ‘Co. Ltd.’, or a
wrong address, whether on the part of
the buyer, the seller, or somebody else,
in the transaction. Banks who refuse
such documents are within their rights
and in view of the fact that — as I have
already quoted in that law case — if
the bank does what it is told it is safe.
And if it is told that the beneficiary’s
name is XYZ Ltd., that is not necessa-
rily the same as XYZ Co., Ltd. There-
fore it is very important that the buyer
should be accurate even in small detail.

It is also important that the buyer
should be careful not to call for
information on the wrong document.
Basically in a documentary transaction

you can have four different types of
document called for: the commercial
(such as the commercial invoice); the
official (such as the certificate of
origin); the insurance (such as the
policy or certificate of insurance); the
transport document (such as the ocean
way bill or the air consignment note).
But there is correct detail that should
go on each and certain detail that
should go on one is incorrectly placed
if the buyer requires it on the others.

This is very important. I had a case
just before I left London in respect of
some scientific instruments with a 400
word description. The buyer, who is
entitled to ask for that information on
the invoice also insisted that it be put
on the transport document — the bill
of lading. You laugh. The seller didn’t!
Because the shipping company quite
correctly said ‘We cannot put this
information on our transport docu-
ment. We haven’t the slightest idea as
to what these goods are. If you tell us
they are scientific instruments — O.K.
But if you want 400 words of exotic
details — no go’.

And therefore the seller was asked
to provide a document which he could
not get and, incidentally, which the
buyer was not entitled to ask for in
terms of Uniform Customs and
Practice.

Descriptions must correspond

If you look at Article 32 paragraph
(¢) you will find two very definite
statements which cover this particular
point. “The description of the goods
in the commercial invoice must corres-
pond with the description in the
credit.” O.K. That’s fair. That is cor-
rect information in the commercial
invoice. Then after that you will see it
goes on to say: “In all other docu-
ments the goods may be described in
general terms not inconsistent with the
description of the goods in the credit.”
Well now in this particular case to
describe the goods on the bill of lading
as scientific instruments is a description
in general terms which the carrier can
put on. It is not inconsistent with the
credit and it is the correct maximum
data which should be called for on the
bill of lading, the transport document.

I stress therefore accuracy of detail,
common sense regarding data, and
finally precision regarding the type of
transport document called for because
that is the area in which most pro-
blems seem to arise.”

to be continued.....
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Chamber News & Views

This month’s New Members

The following 27 firms started the
New Year off by becoming members
of the Chamber:
Actrol Industries (Far East) Ltd.
Alliance Enterprises
Astor Trading Co. Ltd.
Charm Company
Clare Air Freight International (H.K.)
Limited
Continental Dress Manufacturing Co.
D.G. Trading Co. Ltd.
Dragoco (Far East) Ltd.
Eklow Trading Company
Eric Beare Associates Ltd.
Full Swing Manufacturing Co. Ltd.
Gilbert Co. Ltd.
Hutchison International Ltd.
International Enterprises Corporation
Jenmart Industries Ltd.
Kingtrust Trading Co.
Masterx Horizon H. K. Ltd.
M. G. B. Industrial Co. Ltd.
Novo International Airfreight (F.E.)
Limited
Oce-Asia Limited
Pao Fung Trading Co. Ltd.
Po Cheong Industries Ltd.
Scindia Trading Corp. Ltd.
Shun Hing Company
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News, Events, Information
From Within and Around
The Chamber

Tai Kuen Ornament Company
Trilon Company Limited
United Middle East and African Traders

Chamber’s Importer Directory for sale

The Chamber’s classified importers
directory with details of products and
markets is now on sale at $40 per
copy. Ellen Chan, our Trade Enquiries
executive, will be pleased to answer all
enquiries about the directory. Call her
at 5-237177 ext. 31.

New Charges for CO Documentation
The following scale of charges came
into effect as from 1st February 1977:

Additional Documents $7.50
Extra Copies $1.00
Second Amendments $5.00
C.0. Forms $3.00
Declaration Forms $1.50

However, the basic charges for the
issue of Certificates of Origin and
Generalised Preference Certificates
Forms A remain unaltered.

Trade News

Barge Conference here in June
BARGECON, a conference on barge

|\ The Chamber’s

. Annual Dinner

| for Committee

. Members was

held on

January 21.

4 Guest of

% honour was

HE the Governor,

here seen in

conversation

with (from left)

the Chairman,

Leslie Gordon,
the Hon. T.K.Ann,

‘ Mr. A.C.W Blaauw
and Mr. K.S. Lo.

carriers and their potential in the
1980’s will be held at the. Hong Kong
Convention Centre from June 7 to 9.
Sponsored by the UK-based magazine,
Shipping World and Shipbuilder, the
three-day conference will centre on the
role of barge carriers in world shipping
policy with particular reference to
technical, commercial and operational
aspects. Subjects to be covered by
international speakers include economic
considerations of a barge-carrying
vessel fleet, barge design and construc-
tion, plans for barge carriers in the
Arab states, port requirements for
barge carrying vessels, requirements
and standardisation, insurance and
legal aspects. Fee for participation
is US$400 per delegate. More informa-
tion is available from the Conference
Office: 21 Lewes Road, Haywards
Heath, Sussex RH17 7SP, U.K.

Asian Clothes Show in Chicago

An Asian Ready-to-Wear Fair is
being scheduled for August 21 to 25
at the Apparel Center in Chicago. The
organisers, a German firm called Cavin
& Tubiana oHg, expect this fair to be
as successful as their European Fashion
Fair, now four years old and drawing
in over 4,000 American and Canadian
buyers. They say they chose Chicago
as the venue because the American
Midwest is ‘the strongest power buying
market in America with over 31,000
retailers’. More information is available
from Cavin & Tubiana at Heyestrabe
20-22, D-4000 Dusseldorf 12,
Germany,

Protection for your Trademarks in
Indonesia
The registration of trademarks has



posed quite a few problems, especially
since registration in any one country
does not necessarily cover it in all
other countries. Businessmen with
dealings with Indonesia will be happy
to learn that the Indonesian Depart-
ment of Justice is planning to publish
a ‘Compilation of Registered Company
Marks and Trademarks’ and registra-
tion for the book can be filed right
here in Hong Kong through the Indo-
nesian Consulate General.

This book will be regarded as an
official record of the Indonesian
Government for trademarks registered
in Indonesia by Indonesian and foreign
manufacturers. Manufacturers who
have already registered their marks
through their agents in Indonesia
should also re-register to avoid any
problems.

Registrations of trademarks are
being handled in the Indonesian
Centre, 127-129 Leighton Road, Hong
Kong. (Telephone 5-796480), Monday
to Friday from 9.30 a.m. to 12.30 p.m.
and from 2.30 p.m. to 4.30 p.m.

Aerogrammes

The Hong Kong Trade Facilitation
Committee is seeking support for a
standard A4 size aerogramme to be
introduced. In layman’s terms, this
would mean an aerogramme measuring
8.27 inches by 11.69 inches
(210mm x 297mm). The international
trend is to adopt A4 size for all
commercial documents. Such stand-
ardisation will facilitate filing and
documentation work and provide more
space than our present aerogrammes
which are narrower. If you have any
views on the subject or would like to
support the changeover, the Committee
(c/o the Chamber) would be glad to
hear from you.

Investment in Egypt

The Egyptian Commercial Repre-
sentation Bureau in Hong Kong has
available literature on investment in
Egypt, particularly in the free trade
zones in Cairo, Alexandria, Suez and
Port Said. Mr. Mohammed Ismail,
Commercial Representative in Hong
Kong, can supply Members with
detailed information on the attractions
of Egypt as an offshore manufacturing
base.

" The type of industries which the
Egyptian Government is hoping to
attract are those which will generate
exports or encourage tourism, which

will supply basic raw materials or
which will provide technical expertise
needed by the country.

Mr. Ismail, whose office is situated
in Room 309, 37 Queen’s Road,
Central (Telephone 5-233947), will be
able to fill Members in on the new
Foreign Investment Law No. 43 which
covers tax & other incentives offered,
exchange control regulations and guar-
antees against nationalisation and
expropriation.

Ivory Ban in California

The DC&I has recently issued a
circular advising exporters that the
State of California has passed Senate
Bill No. 831 which makes it unlawful
to import into California for com-
mercial purposes, to possess with
intent to sell, or to sell, within Cali-
fornia the dead body, or any part or
product thereof, of any elephant.
(Prior to this Bill only ivory products
made from Asian elephants had been
banned.)

The Bill also provides that this law
‘shall become operative June 1, 1977
but that ‘no provision of law shall
prohibit the possession with intent to
sell, or sale of the dead body, or any
part or product thereof, of any
elephant prior to June 1, 1977 or the
possession with intent to sell or the
sale of any such item on or after such
date which was imported prior to the
effective date’ (January 1, 1977) of
the Bill.

The DC&I is seeking clarification
from California authorities on this
latter point but advises exporters to
seek confirmation from US Customs
authorities and the California State
Attorney’s Office that it is still legal to
export ivory products to California for
commercial purposes before June 1,
1977.

Bits & Pieces

Management courses in HK

Ashridge Management College in
the UK plans to hold management
development seminars in Hong Kong.
Prior to setting up a programme, their
Director of Research, Dr. Bernard
Barry, will be holding a meeting at
the Miramar Hotel on Thursday,
March 3 for senior managers with
responsibility for management develop-
ment to ascertain what sort of
programme or seminars local companies

would like to see organised by Ashridge
in Hong Kong. Any member interested
in attending this meeting should write
to Mr. A.R.B. Kitchell of the Govern-
ment  Training  Division, Chief
Secretariat, 2nd Floor, Lee Gardens,
Hysan Avenue, Causeway Bay.

Admin. staff courses in Australia

Companies wishing to send their
staff overseas on business management
courses may care to give a thought to
the Australian Administrative Staff
College, located at Mount Eliza, Vic.
3930, Australia. Three courses are
offered: the advanced course, designed
for those who are or near the most
senior levels of their organisations;
the management development course,
for younger executives, and an advan-
ced refresher course, designed to help
managers and administrators keep
abreast with rapid changes. More
details on what the College has to
offer can be obtained from their
Registrar, P.W. Osborn.

Temp. Office Space in Central

For anyone looking for temporary
office accommodation in Central, F.B.
Gill Limited have established Execu-
tive Office Suites on the 3rd Floor of
Solar House, 28 A Des Voeux Road,
Central. Basic charges for these offices
range from HK$750 per week
(HK$2,500 per month) for smaller
offices of approximately 130 sq. ft. to
HK$1,000 per week (HK$3,500 per
month) for larger ones of 180 to 200
sq. ft. This flat rate covers rent, rates,
electricity, air-conditioning, telex and
telephone installation, cleaning ser-
vices, insurance, etc. More details are
available from Mr. M.J. Jones or Mrs.
Cowan at 5-265980/89.

Work for the Handicapped

The HK Federation of Handicapped
Youth are seeking employment for
their young people. Although physic-
ally handicapped, many of these
youths, whose ages range from 18 to
28, have acquired a number of working
skills within their ability. These include
dress-making, printing, typing, design,
etc. If you think you may be able to
place one of these young people in a
job, the Federation’s Secretary, Ling
Kam Har, will be happy to hear from
you. The Federation’s office is at
12-B/Fl., Central Mansion, 270 Queen’s
Rd. C., Hong Kong. (Tel.: 5-432581).
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FAIRCHILD — HONG KONG’S

LEADING ELECTRONICS COMPANY

WISHES YOU A VERY

PROSPEROUS YEAR

KUNG HAY FAT CHOY

D
FAIRCHILD

SEMICONDUCTOR (HONG KONG) LTD.

SSSSSSS ARY OF FAIRCHILD CAMERA AND INSTRU T CORPORATION
135 HOI BUN ROAD, KWUN TONG, HONG KONG
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Try us on forsize

The Bank of Canton understands your needs and provides
individual attention to you....regardless of your size.
Yet, we're a bank with big capabilities. We have branches
throughout South East Asia, and our affiliate, Security
Pacific National Bank, has over 500 offices around the world.
Come to see us soon.....You'll find us interested in you.

The Bank of Canton, Limited.

Hong Kong, Singapore, Malaysia, Thailand, Macau
Head Office: 6 Des Voeux Road, Central, Hong Kong.

S Affiliated with SECURITY PACIFIC NATIONAL BANK
Head Office:
Los Angeles, with branches and
representative offices around the world.
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Doesn’t this tell you something
about Australia?

;c"s indicativrt\e of Aulstralia’s large inc?ustrial capaoit)f/. Ask the man who knows Australia
capacity that includes an extremely wide range o ’ . ) .
manufactured products. Agricultural equipment, building ?:Légucg?r:’fnits%iggéf ‘zﬁgt"x’i}l tgﬁt’l’;{f&'ﬂ'ﬁguﬁ"'or
materials, automotive parts and accessories, materials with suppliers of Australian products. You can
handling equipment, refrigeration and air conditioning contact him at:—

equipment are some that are typical of Australia’s output.  10th Floor, Connaught Centre, Connaught Road,
Australian companies have developed modern production P.O. Box 820, HONG KONG. Telephone: 5-227171.
techniques and considerable manufacturing expertise.

This has helped bring about the success of Australian

made products in international markets. It's very likely

that Australia can supply the goods you are seeking.

It could pay you to find out.

) Ask the Australian Trade Commissioner
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If time is money,

we’ve got the cheapest way:
to the U.S. A.

*tensnag,,

LOS ANGELES

‘ HONGKONG

Pan Am can get you to the East or West Coast Pan Am have a lot to offer the businessman, like
faster than any other airline, more often than any  the special section for our frequent business
other airline. And for businessmen, this saving in  travellers, our exclusive dining room service in first
time means a saving in money. class and more.

Leave Hong Kong any morning or afternoon and For information and reservations see your Travel
connect in Tokyo with our non-stop 747SP services  Agent or call Pan Am at 5-231111.
to either New York or Los Angeles.

PAN AVL

You call it the world.We call ithome.






